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Project Description:

MEI was commissioned for a “Direct Sales &
Marketing Initiative” focusing on rural
households in order to accelerate the uptake
of connections for rural domestic and
commercial customers
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Direct Marketing & Sales Initiative for Rural Households

e = B
Services Topics Date

Technical Assistance,
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Partners Clients Beneficiaries
Rural Power Development
ForestryITDevelopment Ltd. (RPDL), Rift Valley Energy (RVE)
rust Rift Valley Energy (RVE)

Services Provided:

» Market research and analysis of main technical and socioeconomic drivers
for current connection uptake in the Mwenga network

» Development of end-user energy use profile and customer segmentation

» Survey of customers and non-customers

» Development of marketing business plan describing different connection
scenarios and a cost-benefit analysis

* Capacity building of RVE sales team on marketing and awareness rising
campaigns
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Contact: consulting.projects@microenergy-international.com



